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How we work….. 

• Prospecting 

• Appraisals 

• Listing 

• Selling 

• Sold! 
 



Database (6,500+) 

• Raving fans (24)  

• Newsletter (2,000) 

• Appraisals (300) 

• Our sellers (72) 

• Our buyers (10)! 

• Ex open homes (2,500) 

• Property Groups 

 



Networking 

• BNI x 2 

• Business over Breakfast 

• Talk to people 



Prospecting 

• Flyers: 2 

• Telemarketing: 26 appraisals 

• Networks (BNI): 14 

• Open Homes: 24 

• Referrals (Harcourts): 3 

• Website: 2 

• Raving Fans: 9 

• Database Calls: ? 



Appraisals 

• Pre-appraisal kit 



Appraisals 



Listing 

• Listing conversation 

– Auction 

– Marketing  

• The Stones CMA 
 



Selling 

• Listed – send handwritten card 

• Property Checklist 

• Open Homes 

• Call backs 

• Vendor meetings weekly - Written reports 

• Sold! 
 



On going contact 

• Calendars 

• Newsletters 

• Phone calls 

• Visits 
 



• Branding 

• Prospecting 

• Relationships 
 


